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Date : 22 August 2013(Thursday)

Time : 14:30-17:00

Venue - Multi-function Conference Hall of Macao Business Support Center (Alameda Dr.
Carlos d'Assumpgao, No.263, Edif. China Civil Plaza, 19 andar, Macau)

Organisers : |[SME Service Centre of Macao Trade and Investment Promotion Institute (IPIM)
Global Sources (IPIM’s Eligible E-commerce operator)

Speaker - Mr. Samson Fung, Sales Manager of Asia Pacific Region,Global Sources

Contents - ® Analysis and evaluation on buyers’ enquiries
® Key elements in making professional response to potential buyers
®  Steps in keeping track on your leads and converting enquiries into sales

Target Macao SMEs

Audience -

Medium: Cantonese only

Admission  |Free (Seats will be offered on a first-come-first-served basis)

Fee:

Enquiry Mr. Ho or Ms. Leong SME Service Center (Tel: 4853 87989711; Email:

Hotline - smec @ipim.gov.mo)




